
had to use a baby 
sitter which took a 

large part of our 
profits, the only 

alternative would 
have been to 

attempt to keep 
them entertained at 

the sale; anyone 

with kids will know 
this isn’t easy! At the 

end of the day, I was 
so exhausted I didn’t 

have time to 
complete all the 

other chores I 
needed to get done.” 

Karen and John 
Walker found 

themselves faced  

When faced with a 
house full of 

unwanted clutter the 
good old fashioned 

car boot sale is one 
way to have a clear 

out and make some 
money along the 

way. But car boot 

sales are not 
everybody’s idea of 

fun; they can be 
hard work and 

produce little 
financial rewards, as 

the Skinner family 
found out.  

Dave and Sarah 
Skinner decided to 

clear their home of 
unwanted clutter 

prior to putting their 
house on the 

market. 

“We had a room in 

our house that was 
just full of stuff we 

didn’t use and as 
there is a car boot 

sale every Sunday 
just a mile or so 

away from where we 
live we thought that 

was the best place to 
sell it.” 

With three young 
children to take care 

of, every penny 
counts, but the 

amount raised at the 
sale was disappoint-

ing. Following two 

weeks of prepara-

tion, sorting items, 
researching values 

and pricing goods 
the total raised was 

£195. Payment for 
babysitters on the 

day of the sale 
consumed a further 

£40 of this total; the 

profit certainly 
wasn’t a fair 

reflection of the time 
and energy the 

family had invested. 
Sarah commented: 

“With three kids, 
trying to organise a 

car boot sale is not 
the easiest of things. 

Not only that, we 
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“With three kids, trying to organise a 

car boot sale is not the easiest of 

things.”  



with a similar 
dilemma; they 

wanted to convert 
their attic space into 

an extra bedroom. 
In order to achieve 

this the family had 
to clear out the 

accumulation of 

items that were 
being stored there. 

To help finance the 
building work the 

family wanted to get 
the maximum sale 

price possible for 
their goods. John 

said: 

“We tried a car boot 

sale a year or so ago 
but it seemed people 

just didn’t want to 
pay what our stuff 

was worth and we 
ended up bringing 

almost everything 
back home, I mean 

it’s all good quality 

stuff it’s just we 
don’t have a use for 

it anymore.” 

Karen had heard 

about ‘Cash It In For 
Me’ through a friend 

and decided to give 
it a go. She 

commented: 

“I’d heard about 

eBay before but I 
just had no idea how 

the whole thing 
works and I just 

haven’t got the time 
to spend reading up 

on it, then I heard 
about Cash It In For 

Me and I thought I 
may as well give it a 

go; there was 

nothing to lose.” 

Just over a week 
later the Walkers 

were holding a 
cheque in their 

hands to the value of 

£1,245, an amount 
which totally 

exceeded their 
modest expectations 

of £300. With a total 
of 3 hours work on 

the family’s part, the 
Walkers 

wholeheartedly 

agree that Cash It In 
For Me gave them 

the opportunity to 
make maximum 

profits with 
minimum effort. In 

John’s own words: 

“We are so pleased; 

this is definitely the 
way forward. No 

need to get up at the 
crack of dawn to get 

the best site at the 
car boot sale and no 

need to spend hours 
organising items, 

writing prices and 
descriptions up etc. 

All I had to do was 
drop the stuff off 

with the Cash It In 

For Me System 
Operator and they 

took over all the 
hard work.” 

For more information 

on how ‘Cash It In 

For Me’ can help to 
maximise the profits 

from your unwanted 
items and to locate 

your local system 
operator, email: 

info@cashitinforme. 

co.uk  

or telephone: 

0845 094 5024.  

The Walkers wholeheartedly agree that 

‘Cash It In For Me’ gave them the 
opportunity to make maximum profits 

with minimum effort.  


